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MONEY LADY

         

In the bad old days of strict 
gender roles, the Chicago colum-
nist and pundit, Sidney J. Harris, 
wrote, “Remember, you only 
know about one relationship—
your own—and you only know 
half of that.” Modern partner-
ships have come a long way via 
togetherness and sharing but 
often true equality lags in the 
area of fi nances. Time constraints, 
habit or laziness lock in routine: 
one spouse or partner enjoys long 
term strategizing; the other’s 
stuck with endless bills and a 
muddled checkbook. However, 
for future peace of mind, a fi nan-
cial family affair works to every-
one’s advantage.

How can I persuade my spouse to 
include me in our fi nancial life?
   Prove that you’re serious, knowl-
edgeable and willing to partici-
pate. Request specifi c info vs. 
square one investment basics! Inch 
forward. Organize contact data of 
fi nancial pros (agent, planner, 
broker, etc.), a list of liquid and 
long term assets, deeds/titles/
powers of attorney/health direc-
tives. Offer to fi le account state-
ments, track stock/mutual fund 
websites, verify credit card re-
ceipts. Tackling small chores can 
lead to sharing the load as well as 
having a say in saving/spending 
plans and decisions. Either rocking 
the boat (too pushy) or easily 
rebuffed (too timid) will keep you 
out of the loop! 

What’s the best way to handle 
Social Security payments if I’m 
going back to work?
   Between the ages of 66 to 70, you 
can cash in on the little known 
“Claim and Suspend” Social 
Security provision in the Federal 
Retirement Program. This offers a 
substantial monthly raise (approx-
imately 8% increase plus Cost of 
Living Adjustment), when you 
stop current payments and defer 
benefi ts until a second or later 
retirement—which also raises 
survivor benefi ts. There’s no gain 
after 70, and anyone retired but 
younger than age 66 and returning 
to work is subjected to the IRS 
“earnings test.” The longer you 
live, of course, the better it works!

Is Long Term Care Insurance 
really worth it?
Great question! Tough call! This 
highly individualized decision 
depends on age, health history, 
fi nances, family situation…and 
more. Choice of a policy depends 
on total costs, detailed provisions, 
performance of the insurance 
carrier…and more. One wrinkle 
rarely considered is the diffi cult 
trade-off between overly cautious 
spending of retirement assets for 
those without LTC who fear the 
worst vs. the peace of mind from 
having LTC in place. Coverage can 
loosen one’s purse strings and 
lessen the scary “What if’s…” then 
hoarding for nursing home health 
care. Very often, seniors over-save 
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and under-enjoy their money while only heirs reap 
the benefi ts of their parents’ lifetime of saving. 
Defi nitely consult an expert in the fi eld for a true 
cost/benefi t analysis! 

I know there are tax consequences converting a 
traditional IRA to a ROTH IRA. Plus, I’m older 
so is it still a good idea to convert to a ROTH?
   Timing is everything! New rules lift income limit 
restrictions on converting traditional IRA assets to a 
tax-free-on-withdrawal ROTH IRA. Now that these 
higher conversion limits coincide with plummeting 
market values, the required taxes on these converted 
assets should prove lower as well. (Yes, you must pay 

to change--just don’t use IRA money!) And with 
future taxes almost guaranteed to rise, retirees of 
all ages should look hard and consider this leap 
to a ROTH.  
   Other strategies to cash in on conversion: A) The 
lower income limits for funding a ROTH remain the 
same but conversions for top income earners and 
those with large 401K/pension rollovers get an 
income limit boost. So fi rst fund a traditional IRA, 
then convert maxi-dollars to a ROTH. B) A special tax 
deal on conversions allows stretched out tax pay-
ments for two years (2011, 2012), on 2010 conversions 
only. Confusing, yes. Worth pursuing, defi nitely. 

Delivered By Grace

Lyn Pasqua of Delivered By Grace runs a personalized escorted transportation service for seniors 
in the Bay Area. Her 1/12 page ad in ActiveOver50 magazine may be small but delivers big results. 
She’s received over 50 calls in the past year resulting in repeat customers. 

 “The key is offering a quality service that people want at a fair price,” said Lyn. 
“You also need to advertise more than once. It takes time to build awareness 
and sales for any business.”

 ActiveOver50 magazine reaches over 150,000 older adults in print and online. 
For more information about advertising opportunities, contact Larry Hayes 
at larry@activeover50.com or call 408.921.5806.

“I Get One Call a Week”
– Lyn Pasqua, Delivered By GraceSmall Ad, BIG Results
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